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Introduction
Due to the competitive nature of the business market and the advancement in technology, many businesses have opted for online platforms for business transactions. Auctioning companies are among the industry players who have hugely become dependent on online platforms for commercial transactions in an endeavor to remain viable. However, the question of whether bids placed through online platforms is legally binding or not remains to be a major concern. EBay has emerged to be among the most growing online auctioning companies globally. The primary argument in the law of contract promises enforcement during initial transactions. To prove the legality of an eBay auction, key elements such as consideration, acceptance, and offer are critically evaluated. 
Arguments
Consideration is one of the elements that would make an eBay auction a legally binding contract. EBay auction is legally binding because when the company accepts the bids made by the offerors, the offerors, who are the bidders; have to pay an agreed price in order to have ownership of the auctioned goods (Smits, 2017). In common law, consideration must be something by which each party aims to derive an advantage from the other position. Therefore, consideration should be in monetary or something which is money worth. In the case of eBay, price is the consideration for the contract. The fact that the contract has a price makes it enforceable. Ideally, contracts without consideration are regarded as unenforceable because the law does not support naked promises. The type of consideration in the case of eBay is an executed one. Executed consideration is the current consideration, and it precisely confirms the price paid.
In addition, an eBay auction may become legally binding when the auctioneer accepts the offer from the bidders. In the law of contract, acceptance comprises of the external revelation of consent by the offeree (Davies, 2018). Acceptance in the law of contract gives rise to an agreement between the contracting parties, that is, between eBay and the bidders. However, for the acceptance to be legally binding, the auctioneer must communicate it to the bidders in the specified method if there was one or a fairly exceptional method. Additionally, for the acceptance to remain valid, it must be made within the agreed time, in case there is one or the absence of one, within a reasonable time. EBay should consider the time factor in making the acceptance because failure to do this would terminate the offer by lapse of time. More importantly, eBay should evaluate the acceptance of the offer, because in common law, once acceptance has been made, it cannot be revoked. 
[bookmark: _GoBack]Besides, an eBay auction does not constitute a valid offer; rather it constitutes an invitation to treat. By definition, an offer comprises of an unambiguous revelation by one party of the desire and willingness to contract with another party (Clarkson & Miller, 2020). In contrast, an invitation to treat is a bare invitation by the offeror to the offerees to make an offer. In the given scenario, eBay is the offeree while the bidders are the offerors. In the law of contract, a public auction sale through an advertisement is an invitation to treat because the respective buyers bid to make an offer, and the auctioneer may either accept or reject the offer. EBay may terminate the offer from the bidders through withdrawal or when the intended time lapses. The auctioneer may withdraw the auctioneered items or cancel the entire auction and when the set time for the auctioning process lapses, the auctioneer may cancel the process. 
Conclusion
In summation, eBay contracts become legally binding and ultimately enforceable when the company accepts the offer from the bidders. Also, the fact that the bidders have to pay an agreed price to the auctioneer makes the contract legally binding because the price acts as the consideration for the contract. Generally, a public sale through an auction is an invitation to treat because the auctioneer is inviting bidders to make offers.  
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